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PREPARED BY HUDSON FERRIS

Individual Prospect List
[Client Organization] · 23 researched prospects · capacity, affiliations and alignment

Sources: Impala (990-derived grant data) and Apollo.io (contact verification). Peer-giving comparable: a youth-development nonprofit in the client's home market. In the
client version, each row carries the prospect's name and a verified email; here they are withheld, bios are generalized and net worth is shown as a band.

Prospect Location Est. Net Worth Nonprofit Boards Alignment with [Client Organization] Bio

[Prospect 1] Brooklyn, NY $500M+ Several civic, cultural and
community-development
nonprofits.

Education and racial justice are among this prospect's top issues, and they
have direct governance experience with a youth sports nonprofit. With a
broad giving history across dozens of organizations, they are both a
credible major-gift prospect and a potential governance resource for the
client's board.

Founder of a real-estate development and
investment firm. Longtime board member
of several civic and cultural institutions;
holds a graduate degree.

[Prospect 2] Brooklyn, NY $50M–$100M Several civic and cultural
nonprofits.

Education and youth sports are top issues, and their civic board service
reflects a sustained commitment to the community's young people. As a
former technology-company CEO, they are a strong prospect for both a
leadership gift and strategic counsel.

Former chief executive of a technology
company who now advises senior
executives. Known for building a values-led
company culture.

[Prospect 3] Brooklyn, NY $50M–$100M A youth sports-and-education
nonprofit and two community
and civil-rights organizations.

Youth sports, youth and racial justice are top issues. Their board seat at a
youth sports-and-education nonprofit, plus a career overseeing
community-impact programs, point to a natural fit with the client's pairing
of athletics and leadership development.

Retired senior corporate executive and
attorney whose portfolio included human
resources, communications and community
impact. Serves on several nonprofit boards.

[Prospect 4] Brooklyn, NY $50M–$100M A national legal-advocacy
nonprofit.

Education and youth are top issues, and as a senior wealth-management
leader they bring deep relationships across that network. Board service
with a legal-advocacy nonprofit signals an active commitment to
underserved populations. Played in youth basketball leagues growing up.

Senior executive in the
wealth-management division of a major
financial-services firm.

[Prospect 5] Brooklyn, NY $100M–$500M A community organization and
the prospect's family
foundation.

Youth sports and education are top issues, and their company has a direct
commercial tie to youth sports. With a nine-figure net worth and their own
family foundation, they are a strong major-gift prospect and a potential
in-kind partner.

Founder and longtime CEO of a
consumer-products manufacturer. Leads
their family's charitable foundation.

[Prospect 6] Brooklyn, NY $25M–$50M A youth sports-and-education
nonprofit.

Youth sports and scholarships lead this prospect's top issues, and they
serve on the board of a youth sports-and-education nonprofit built on the
same pairing of athletics and academic support the client uses.

Partner at a major New York law firm,
co-leading a finance-focused practice
group.

[Prospect 7] Brooklyn, NY $10M–$25M Two professional associations
and a high-school athletic
booster club.

Education is a top issue, and their role with a high-school athletic booster
club shows hands-on support for youth-sports fundraising. A prospect for a
leadership-level gift.

Founding partner of a New York litigation
firm with more than two decades in
practice.



MARGARET À LA CARTE  ·  SAMPLE DELIVERABLE

Sample deliverable — prospect and client identities redacted/anonymized for illustration. hudsonferris.com/margaret   |   2

Prospect Location Est. Net Worth Nonprofit Boards Alignment with [Client Organization] Bio

[Prospect 8] Brooklyn, NY $500M+ The prospect's family
foundation.

Youth sports and education are top issues, and with their own family
foundation this prospect has capacity for a transformational gift. Their
real-estate work also makes them a potential facility or space partner. Has
supported youth sports tournaments in the past.

Founding partner of a family-owned
real-estate investment firm. Leads the
family's charitable foundation.

[Prospect 9] Brooklyn, NY $10M–$25M — Youth sports, education and fitness are top issues, a natural fit for the
client's basketball-and-leadership model. Two decades advising
high-net-worth families make them a prospect worth cultivating.

Financial executive with more than 20 years
in investment advisory, focused on wealth
preservation for families and small
institutions.

[Prospect
10]

Brooklyn, NY $5M–$10M Two community and
youth-focused service
organizations.

Youth sports and community service are top issues. A pattern of hands-on
local involvement suits the client's volunteer and mentorship needs
alongside giving capacity. Coaches youth sports teams locally.

Financial planner and managing partner at a
wealth-advisory firm. Serves on two
community nonprofit boards.

[Prospect
11]

Brooklyn, NY $10M–$25M A youth sports nonprofit the
prospect co-founded.

Basketball is named explicitly among this prospect's top issues, making
them one of the clearest-fit prospects on this list. Combines direct interest
in the sport with strong local roots.

Executive at a multi-generation family
business in New York City. Co-founded a
youth sports nonprofit.

[Prospect
12]

Brooklyn, NY $5M–$10M A university career-center
advisory board and a national
education council.

Youth, youth sports and soccer are top issues, and their work on youth and
career development parallels the client's leadership-building approach.

Senior banker covering financial-technology
clients; also teaches as an adjunct
professor. Holds an MBA.

[Prospect
13]

Brooklyn, NY $10M–$25M — Youth sports is a top issue. An emerging prospect worth cultivating as their
personal giving history develops.

Executive director at a boutique
financial-advisory firm in New York. Holds
an MBA.

[Prospect
14]

New York, NY $10M–$25M — Basketball is named explicitly among this prospect's top issues alongside
youth and family services. Brings a public-health lens that could
complement the client's youth-development programming.

Co-founder of a healthcare investment fund
focused on public-health challenges.

[Prospect
15]

Brooklyn, NY $25M–$50M Several nonprofits in
technology, the arts and
justice reform.

Youth sports is a top issue, and significant giving capacity plus a track
record of board service signal comfort with nonprofit governance.

Senior technology executive at a major
financial-services firm with a long tenure in
technology leadership.

[Prospect
16]

Brooklyn, NY $10M–$25M A health-services nonprofit
and two community-advocacy
organizations.

Youth sports and community service are top issues. An active board
portfolio could extend to the client, particularly around marketing and
communications support.

Senior marketing and communications
executive at a technology company; also
founded a separate venture.

[Prospect
17]

Brooklyn, NY $5M–$10M A long-established
youth-sports and mentoring
organization.

Youth and sports are top issues, and their board seat with a youth-sports
mentoring organization closely mirrors the client's model. Brings relevant
expertise in youth safety and program integrity. Former collegiate athlete
and coach.

Attorney working in the professional sports
industry, focused on conduct and safety
policy.



MARGARET À LA CARTE  ·  SAMPLE DELIVERABLE

Sample deliverable — prospect and client identities redacted/anonymized for illustration. hudsonferris.com/margaret   |   3

Prospect Location Est. Net Worth Nonprofit Boards Alignment with [Client Organization] Bio

[Prospect
18]

Brooklyn, NY $10M–$25M A youth-sports foundation and
a regional land trust.

Youth sports is a top issue, and this prospect has founded amateur sports
organizations themselves, giving them an inside view of youth-sports
nonprofit operations.

Attorney at a major law firm. Founded and
runs amateur sports clubs and chairs a
youth-sports foundation.

[Prospect
19]

Brooklyn, NY $10M–$25M — Youth sports is a top issue, and this prospect has built a career at the
intersection of basketball, youth development and community organizing,
making them one of the most directly aligned prospects on this list.

Entrepreneur and community organizer
who leads a basketball-centered
youth-development organization among
other ventures.

[Prospect
20]

New York, NY $25M–$50M — Youth and education are top issues. A prospect for both a gift and pro bono
marketing support to raise the client's profile with younger donors. Has
sponsored a comparable organization's annual gala.

Founder and managing partner of a New
York marketing agency serving national
brands.

[Prospect
21]

New York, NY $10M–$25M A medical research institute. Youth sports and youth are top issues. A reasonable prospect to introduce
to the client's mission as a new relationship. Coaches youth sports locally.

Managing director in the
wealth-management division of a major
bank, advising entrepreneurs and families.

[Prospect
22]

New York, NY $5M–$10M — Basketball is named explicitly among top issues, making this a direct-fit
prospect despite more modest capacity. Volunteers with a local youth
sports organization focused on academics and college access. May also
connect the client to others.

Financial advisor at a major
wealth-management firm.

[Prospect
23]

New York, NY $1M–$5M — Played varsity basketball in college and lists youth sports among top issues.
A longer-horizon prospect worth introducing now to build a relationship as
capacity grows.

Managing director at a private-markets
investment firm.


